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Objective of the activity:

The purpose of this capacity building exercise is to introduce a group of Lebanese diplomats to the rules, functioning and negotiations of the World Trade Organization.

It is proposed to divide the training into the following sessions. Each topic/ session should be interactive with introductory remarks followed by a debate with the audience. 

1- INTRODUCTION TO THE MARRAKECH AGREEMENTS: THE RULE BOOK OF THE WTO

[bookmark: _GoBack]The WTO Rule book is the result of the Uruguay Round of Multilateral trade negotiations which ended by the signing of the agreements in Marrakech, Morocco in 1994 and the creation of the WTO in 1995. The session will introduce pivotal rules of the WTO agreements such Non Discrimination (Most favoured Nation); National Treatment principles as well as the decision making process of the WTO, including the consensus rule. 

2- THE ARCHITECTURE OF RULES AT THE WTO: GATT, GATS, TRIP’s 

This session introduces the main agreements of the WTO including the General Agreement on Tariffs and Trade (GATT); the General Agreement on Trade in services (GATS) and the Trade Related Aspects of Intellectual Property Rights (TRIPs). what are the common treads and what are the differences?

3- WHY AND HOW DO WE NEGOTIATE AT THE WTO?

The negotiations are a key function of the WTO. Participants will be introduced to the negotiation themes in the WTO context such as the Single Undertaking, Schedules of Commitments, Consensus. They will also be introduced to how WTO Members are organized to better negotiate? Alliances and groupings.

4- SETTLING DISPUTES AT THE WTO

The Dispute Settlement is part and parcel of the WTO Agreements. Participants will be introduced to the system and how disputes are resolved in a WTO context. They will also be briefed on the current difficulties facing the system.

5- THE ACCESSION PROCESS TO THE WTO

Accession to the WTO is done through negotiations with the current Members of the WTO. Participants will be introduced to the process of Accession negotiations through its simultaneous two tracks: Multilateral as well as bilateral negotiations with interested Members.

6- CONCLUDING REMARKS
